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Overall availability, as well as the vacant
component, decreased in both the
suburban and Beltline markets through
the third quarter of 2024. Each market
saw occupancy rise by approximately half
a percent as each market posted notable
positive absorption numbers; 147,000
square feet in the suburban markets and
approximately 51,000 square feet in the
Beltline.

The positive spill-over effect of removing
334,000 square feet of B-class Beltline
Block office inventory (which is slated
to become a 315-unit, high-rise condo
development) was evident, in that a
clearer picture of the Beltline office
market's health began emerging in the
absence of stagnant vacancy in TransAlta
Places I and II.
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Even with the quarter-over-quarter improvements
in each market, both remained very much tenants'
markets and Landlords are being caught in a tight
spot. On the one hand, these submarkets have been
showing signs of overall improvement and that
increasing demand necessitates upward pressure
on rates and increases demand on trades for space
preparation and refreshes. However, with vacancy
in the 17%-19% range, tenants still have plenty of
options to explore and can push back on asking
rates and try negotiating tenant improvement (Tl)
allowances higher.

A continuing theme in the Suburban markets and the
Beltline is the desire among many small tenants to
find locations that are close to home and ease their
employees' commutes. Thisisa particularly important
trend to have taken hold through the year to date, as
an increasing number of companies seek to further
reduce or eliminate work-from-home arrangements.
With the population growth of Calgary over the
previous year — which is becoming increasingly
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